
The Exit/Transition Process 
 

- Recast Financials (Reality) 
 
- Diagnosis/Analysis (Dx) 
 
- Valuation (Enterprise Value) 
 
- Research (Your Industry) 
 
- Confidential Business 
   Review (Looking Forward) 
 
- Solutions (Rx): 
    (GO -- to Market Now) 
     (GROW – Value Enhancement) 
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*Estimates Only 


